Industry Government Council

Meeting Notes

February 8, 2004

Air Force Commodity Councils

Dan Bowman, Office of the Secretary Defense (OSD), briefed the Industry Government Council (IGC) on the Air Force’s newly established Commodity Councils. The briefing included impact and status update, Commodity Council operations, organization and responsibilities as well as services opportunities.
A commodity Council as defined by Mr. Bowman is:

- a cross-functional sourcing team:

-AF-Level Organization-reporting to a Commodity Strategy Official (CSO)

-Develops enterprise- wide procurement strategies

-integrates customers and suppliers

-Drives commonality and standardization

-Leverages purchasing volume

Characteristics of a Commodity Council:

-Executive level endorsement

-Well informed and market savvy commodity experts

-Centralized strategy and decentralized execution 

GSA Commercial Acquisition Working Group Updates
Geraldine Watson and Geraldine Haworth of the General Services Administration (GSA) briefed the IGC on recently established working groups addressing future customer requirements and future contract vehicles. It was noted that the working groups are in the forming stage.

Professional Services Expo (PSX) Past and Future

Harry Butler of GSA’s Office of Business Management and Marketing debriefed the IGC on the recently held PSX. Attendee and exhibitor numbers were down for the third straight year. GSA has not scheduled PSX for FY 2005 and probably will not under the current business model utilized for this event. Mr. Butler solicited ideas for making this event a viable enterprise in the future. One suggestion made was to increase the emphasis on services contracting at the successful annual GSA Products and Services Expo.
Industry Update
Ed Naro, IGC Industry Chair, provided the Council updates on recent DoD procurement guidance and regulations. Update covered:

· September 13th DoD Memorandum on approval levels for sole source orders under federal Supply Schedules (FSSs) and multiple award contracts (MACs).

· September 13th DoD Memorandum on Requirements for Service contracts: requiring the assignment of a contracting officer representative and revisiting the contract type before issuing cost-reimbursement and time and material contracts.

· October 29th Memorandum on the proper use of non DoD contracts; requiring an evaluation on whether using a non DoD contract for supplies and services for amounts greater than the simplified acquisition threshold is in the best interest of DoD.

· Sec. 802. Internal Controls for DoD Procurements Through GSA Client Support Centers: requiring that DoD and GSA IGs have determined that GSA Client Support Centers are compliant with defense internal control procurement requirements. 

Committee Reports

IGC Standing committee’s briefed the full Council. Committee “white papers” will be submitted to the IGC in 2005.
Teaming Committee Chair Dick Bell identified prime-sub relationships, written agreements, “lead fees” and assignment of claims/payment issues as areas of weaknesses regarding teaming arrangements. Preliminary committee recommendations are to basically leave teaming arrangement guidance alone except for changing payment provisions. Contractors know the basic guidance and can figure things out for themselves and more government regulation is not recommended.
“One GSA” committee Chair Skip Derick conducted the next briefing. Preliminary recommendations are to minimize the primary cause of “mixed messages” due to multiple suppliers of GSA information/guidance by “funneling the supply” of information to a central, primary, or integrated source, residing in an “Acquisition Center of Excellence” (ACE) utilizing customer relationship management (CRM ) technology.

Education and Training committee Chair Sean Allan conducted his committee’s briefing. His committee’s efforts are focusing on identifying the education and training “gaps”, refining content, and establishing delivery channels.
Updated Contractor Assessment Initiative (CAsI) Report Cards

Linda Smith of GSA’s Office of Contract Management solicited comment and input on new categories to be added the report card as well as the feasibility of making the reports available to the customer. CAsI reports are currently only available to GSA and GSA Industry Partners.

Adjourn.
