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Meeting Notes

GSA Update

The November 20th Industry Government Council (IGC) meeting opened with an update on the Mentor-Protégé Program “white paper” submitted by the IGC in the Fall of 2002. The leadership for GSA’s Commercial Acquisition business line is receptive to the IGC’s recommendations, which are currently being vetted by the business line policy office. 

Tom Brady of GSA’s FTS Professional Services Office provided an update of the new Professional Services Assisted Procurement business line. In FY 2003, 284 task orders for $92.7 million were awarded. The break out of schedules used for the task orders was: PES-49%, MOBIS-44%, and Logworld-4%. Cross selling is estimated at 85%. During phase II, FTS will continue to validate assumptions, build their business platform, research new markets and continue the internal education and training efforts begun in 2003. Plans are to add the Financial and Business Solutions, Marketing, Media & Public Information Services, Language Services, Energy and Environmental Services schedule contracts to the portfolio of schedules utilized by FTS in 2004.

Roger Waldron, FSS Policy Director, Acquisition Management, briefed the IGC on the Federal Acquisition Regulation (FAR) case to update FAR 8.4 with the GSA special ordering procedures for services. No timeframe has been established to have the special ordering procedures included in the FAR. Additionally, Roger stated that Section 801 will require DOD activities to seek approval to use other agencies contracts. An interim rule was issued October 1st. The DFAR leaves it up to the military services to define who and when to review. GSA will be addressing this since we are a significant part of DOD acquisition now. Under the new authority for Cooperative Purchasing, allowing state and local governments to purchase from GSA schedule contracts, there has been nearly $9M in sales.

Industry Update

IGC Industry chairman Ed Naro provided the Industry update on the Services Acquisition Reform Act (SARA), new anti bundling rules and Small Business Reauthorization Bill.

Main points of the Services acquisition Reform Act’s (SARA):

1. Push for performance based approach for contracts under $25M (products and services).

2. Allows for T&M task orders when appropriate on schedules.

3. Clarifies definition of commercial items to include services.

4. Create non-career appointed chief acquisition officer and chief acquisition officer council.

5. Establish training fund (5% of collected GSA IFF).

6. A&E issue likely to remain and will require regulatory interpretation for implementation.

New Anti bundling Rules- Proposed rules (comments on proposed rule due December 19th):

1. Require automatic reviews by Small Business specialists for contracts over $2M to $7M depending on the agency

2. Rule will now apply to Schedules and GWAC buys

3. Small Business specialist must help identify alternative strategies when acquisitions involve substantive bundling.

4. Small Business Specialist must notify Office of Small and Disadvantaged Business Utilization (OSBDU) when bundling viewed as unnecessary or unjustified.

5. OSDBU must annually assess agency contract bundling to ensure fair share to small businesses.

6.  Agencies must identify incumbent contractors affected by bundling.

7. Increases scrutiny and review of company sub-contracting plans and degree to which good faith efforts were made to fulfill them.

8. Allows contracting officials to use sub-contracting plans as evaluation factors when awarding work under GSA Schedules.

Senate (S.1375) and House (H.R. 2802) Small Business Reauthorization bills. Tom Davis has obtained a 30 day referral to his House Government Reform Committee to work out these issues:

1. H.R. 2802 Sub Sec. 210 (a) extends time for small business to respond to RFP to 60 days and makes all Federal contracts under $1M an automatic set-aside for small business.

2. Gives resolution of all SBA disputes to OMB as opposed to the agency head of contracting.

3. Section 203 redefines bundling to mean simple aggregation of requirements.

4. S1735 Sec 401 places additional onerous reporting and approval on contract consolidations.

5. Sec 402 ties achievement of small business goals to Agency senior procurement officers’ personal evaluations and to agency annual performance plans under GPRA.

6. Sec 403 would require contracting officers to consider at least two small businesses before placing an order on GSA schedules.

Committee Updates

The following ad hoc committees closed out their committees for CY 2003:

Option Year Letter and Renewal and Process

GSA Multiple Award Schedule “Branding Campaign”.

GSA e-Buy 

GSA Multiple Award Schedule Contractor Assessment Initiative (CASi) and Past Performance Reporting System (PPIRS)

The Multiple Award Schedule Integrated Training committee recommended their efforts be carried over into the next CY (2004). 

PSX and GSA Products and Services Expo

Services Acquisition Center staff briefed the IGC on the status of GSA’s annual Product and Services Expo and the Professional Services Expo (PSX). GSA’s annual Products and Services Expo will be held in Orlando, May 11-13, 2004. The exhibit hall is already sold out. Suggestions were requested on how to improve the presence of GSA services schedule contractors exhibiting at the Expo. 

PSX has been moved on the calendar from February the past two years to the first week in October, 2004. Post News Week owns the franchise rights to PSX, however GSA’s level of involvement with PSX in 2004 is still to be determined. 

Schedule 738 I Marketing, Media & Public Information Services Solicitation Refresh

The IGC was briefed and asked to provide feedback on the refreshed solicitation for the Marketing, Media & Public Information Services schedule (738 I). The schedule is being refreshed in order to improve its value to potential customers and align with commercial practices. All contracts will be updated via contract modification. There will be a new program name and acronym, new statement of work (SoW), updated clauses, new SIN structure and a new schedule number. Contractors on the refreshed Schedule must make the following changes effective January 1, 2004: 

Update paper price lists.

Update and submit GSA Advantage! File.

Report your 72A sales using the new SIN structure.

IGC Membership

The IGC bid farewell to five of its original seven members (not all five were in attendance, and two had left the IGC earlier). The IGC operating procedures called for staggered membership terms in order to avoid a substantial loss in membership at the same time, however, all original members opted for a full three- year term in 2001. Hence, it was recommended to have original member and Industry Chair Ed Naro remain on the IGC to help with the transition of new membership expected for 2004. 

The Services Acquisition Center, which administers the Professional Engineering Services (871), Financial and Business Solutions (520) and the Marketing, Media & Public Information Services (738 I) schedules will be recruiting five new members to join the IGC in 2004. Two for schedule 871 (one large and one small business), two for schedule 520 (one large and one small) and one small business for schedule 738 I. The Services Acquisition Center will send an electronic newsletter to all of its schedule contractors early in December with instructions on how to submit an application to be on the IGC. There are no limits on committee level participation on the IGC.

Open Session

During the open session, Ralph Lentz of the GSA Management Services Center, provided an update on the Corporate Schedule. It will have a new name: Consolidated Products and Services Schedule. Efforts will be undertaken to address GSA website E-Library cross walk issues in order for Corporate Contractors to maintain a full presence on the E-Library website. The GSA Management Services Center in Auburn WA will assume functional responsibility and more autonomy to manage the newly named Consolidated Products and Services contracts, thereby eliminating previous bottlenecks and delays experienced under the current scenario. 

The IGC was asked for feedback on whether or not to pursue a “Depot Level Maintenance” schedule contract. It was recommended that it is currently more feasible to continue to allow for piecemeal task orders against existing schedule contracts to support specific depot level needs rather than trying to create a new schedule to take on the entire spectrum of depot level mission requirements.

Adjourn
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