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ELVIS IS IN THE (GSA) BUILDING!

Well, maybe any fanfare alluding to “The King” is a bit over the top. But the GSA Property Management Division in the Mid-Atlantic Region is trying to make a point about the efforts of its own “royalty” in the field when it comes to visiting sites and educating agencies about the great advantages of GSA. That’s right! They call it “Elvis is in the building!” And Area Property Officers (APO’s) and regional associates located throughout the region are going on “tour” and holding regular “gigs” in federal buildings from Erie, Pennsylvania, to Norfolk, Virginia, this spring and summer to make just that point. Ah! Now just what are these so-called “gigs” supposed to accomplish, you “suspicious minds” might ask?  Well, although “wise men say only fools rush in,” GSA won’t have to worry about any thoughtless accusations like that. That’s because its associates are not only scheduling these visits well in advance, but also planning on returning on a regular basis—each month or each fiscal quarter, as necessary—to assist federal agencies with property acquisition, disposal, and sales issues. And what a better venue! Yes. Exactly. Your office! It may not be Graceland, but it sure beats traveling all the way to Tennessee to learn the “tone” of property management. Just think. Agencies can now find out about outstanding property solutions like GSAXcess® and GSA Auctions( simply by waiting for the arrival of “The King,” eh, that is, the APO or regional associate. They will also experience the piece of mind that comes with knowing GSA will be back again. So, “don’t be cruel,” (to yourself that is) and ignore this chance to hear your key issues addressed in person. Find out when GSA will be on tour in your region and in your building. Maybe he or she “ain’t never cut a record,” but the local APO or associate may become a “friend of mine” when it comes to solving your various property problems—from acquisition to disposal. Heck! You may even find yourself saying, “Thank you! Thank you, very much!”

KEY Property ASSOCIATES RETIRE! 

Spring ‘04
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- FEDS & SASP’s

- Exchange/Sale Keys

Several notable associates are saying farewell to the property management program this fiscal year after long and outstanding careers. Deidre Huber, recent head of the GSA national program, is retiring after helping to guide the property program from a labor-intensive, regional process to a state-of-the-art, national program full of innovation and ideas. Perhaps no better examples of the advances introduced during her tenure are GSA Auctions( and the new GSAXcess®. In addition, two GSA associates from the Boston area, Property Chief Bill Allen and Area Property Officer Nick Moccia, are moving on after very successful careers working together. In tandem, these two gave new meaning to “quality service” in the New England Region. Farther west in the Great Lakes Region, Area Property Officer, Carl Chalupsky, recently retired after several fine years of managing property in the “land of lakes.” Carl was an APO that helped ensure the name “great” would always be associated with his region. And on the “Left Coast,” Patrick Lamb, Utilization & Donation manager in the Pacific Rim Region, also retired after an excellent career. Although he set up shop out West, Pat became known as “the expert” on aviation matters nationwide.  Lastly, April Bailey of the U.S. Forest Service is hanging up her shovel after many fine years managing forestry projects. This “dynamo” of the treeline worked tirelessly to make her agency second-to-none in property management. Together, these associates helped ensure that the property management program walked with confidence into the 21st Century. From all of us, a heartfelt thanks!
GSA Expo 2004 in Orlando, Florida

 May 11, 12, & 13, 2004. (See page 2 for details.)

THE SUN ALSO RISES . . . IN ORLANDO!

As if you didn’t know! Well, with apologies to Ernest Hemingway (a well known Floridian), we’re here to remind you that the good, old, proverbial sun will be shining brightly on GSA once again this year as the agency gears up for its annual spring celebration—the 2004 GSA Expo in Orlando, Florida. It’s not only a celebration of the many programs and services offered by GSA, but also it’s “GSA’s premier training event.” That’s right! And you’re invited . . . right here and now. Yep! GSA invites you to join thousands of others in Florida on May 11, 12 and 13 for GSA’s 10th annual International Products and Services Expo. The expo features three days of interaction, learning, and excitement, with over 700 exhibits and 250 hours of training—including many brand new offerings. There is even an ice cream social for those lucky people who get there the day before (May 10th) and want to mingle with exhibitors, associates, and employees from other agencies across the country, or just want to chat and meet new friends. The USO’s “American Spirit Troupe” will provide special entertainment throughout the week, and a new “e-classroom” curriculum will liven things up for those who prefer to learn the modern way—first-hand and online. In fact, it is the goal of GSA to meet the distinct training needs of every attendee, including classes that offer CEU credits, sessions that provide “early bird” training, and 100 never-before-offered courses—all in a convenient, information-packed, 3-day period. Overall, classes range from Acquisition Management and GSA Advantage to Global Supply and Transportation Management Services Solutions (TMSS). And don’t forget the Property Management Division training. That’s right! Property associates from across the USA will be available as usual to provide a comprehensive curriculum on personal property topics—from the basics to new e-courses for managing your property inventory effectively and efficiently (see adjacent column). You’ll have the opportunity not only to earn CEU credits from the broad range of property courses (most classes are accredited), but also to gain valuable insight into the more exciting sides of property, such as GSAXcess( and GSA Auctions(. So, you see, the sun will be shining on you too this May! Don’t wait; register today! For your convenience you can register at

Expo.gsa.gov

or

1-888-272-5565

We’ll see you this May, as the sun rises in Orlando!

GSA Expo 2004

Orlando, Florida

Property Management Training Schedule*
************************

Tuesday – May 11, 2004

Session 1 – 9:00-10:15 a.m.

Personal Property E-Solutions  CEU

Session 2 – 10:30-11:45 a.m.

GSAXcess®: Excess Property On-line CEU

Session 3 – 1:00-2:15 p.m.

Personal Property Disposal for Beginners  CEU

Session 4 – 2:30-3:45 p.m.

GSA Auctions(:Your Internet Disposal Solution  CEU

Wednesday – May 12, 2004

Session 5 – 1:00-2:15 p.m.

Advanced Topics in Personal Property Disposal  CEU

And

Personal Property Disposal for Beginners  CEU

Session 6 – 2:30-3:45 p.m.

State Agency for Surplus Property (SASP)  No CEU 

And

GSA Auctions(:Your Internet Disposal Solution CEU

Thursday, May 13, 2004

Session 7 – 7:30-8:45 a.m. 

No Classes Scheduled

Session 8 – 1:00-2:15 p.m.

Ask the Experts: Q’s and A’s  No CEU 

Session 9 – 2:30-3:45 p.m.

No Classes Scheduled

* All property classes will be offered in room 222A of the Orange County Convention Center, except the “Beginners” and “GSA Auctions(” classes (Sessions 5 and 6) on Wednesday, May 12, which will be held in room 222B. Seating is approximately 200 for each room and it is recommended that you register for classes as early as possible to secure your seat at the more popular courses.

THE PROP SHOP    

(Practical changes with positive results for customers.)

FOR PICTURES—ONCE IS ENOUGH!

Well, sometimes change is good, and more change is very good. Did you get that? Well, that’s how many agencies are now seeing the move from FEDS to GSAXcess® (the current interface of GSA programs) because it’s spawning even more changes. One of the latest deals with the input of photos by agencies. Previously, agencies input pictures twice, once when reporting property for disposal and once when selling property. This duplication of effort was viewed as a hindrance to moving property efficiently. Now, once is enough—when reporting for disposal—and the data process can move on seamlessly to sales. Ah! Maybe the American poet, William Cullen Bryant, was right: “Weep not that the world changes . . . a changeless state (is) cause indeed to weep.” Indeed!

DON’T DO THAT WITH THE DODAAC!

Word has come from RCP Headquarters about the incorrect use of RCP DODAAC’s—such as SC4402—when federal agencies input the “supplementary address” in FEDS for requesting RCP property. The proper code is the “YT” transfer code prescribed to agencies by DRMS that identifies each requesting location. Without it, agencies could miss out on property or items could be sent to the wrong place. Anyway, it’s good to know now that agencies will start watching their P’s and Q’s as well as their Y’s and T’s. 

WHAT DO YOU “WANT,” ANYWAY?

Speaking of “change,” GSA has launched a feature in GSAXcess® to allow agencies to input a “want list” of items they need. Each night, GSA will search the inventory for “matches” to the lists, whether localized or worldwide searches are requested, and then notify the agencies. Customers can even specify the “condition” of property they’ll accept. Agencies can access this feature within GSAXcess® under “menu,” then look for “Want List Items.” So, what do you want, anyway? 

GO AHEAD AND ASK!

A new “Ask the Expert” link also has been created on the GSAXcess® homepage to allow agencies to seek help on property matters. Agencies can use the link to access the GSAXcess® group mailbox in GSA central office, ask a question, and get an answer within two days. And the questions can be on virtually any topic from “allocation” to “utilization.” So, go ahead and ask—and get a good answer when you need it.

LEWIS AND CLARK DISCOVER GSA!

For those of you under the impression that the famed Lewis and Clark Expedition (now celebrating its two-hundredth anniversary) was undertaken to find the mythical “Northwest Passage” and to map our national borders to the Pacific, let us now set the record straight. Although historians might argue, we believe the real intent of the sojourn was to find new ways to manage property. You see we know all about Meriwether Lewis being asked by President Jefferson to find and catalog a huge inventory of exotic items, and the legendary Indian princess, Sacagawea, guiding the expedition to the Pacific. We believe, however, that these explorers could have done a better job—journals show that L&C made quite a mess—if they had only waited a couple centuries. That’s because our own contemporary Northwest guides, Bonny Gilmer and Joy Schneider in the GSA Northwest/Arctic Region, could teach them better ways to acquire, utilize, and dispose of personal property. You see, these two princesses (eh, that is, GSA associates) are on their own trek this year—from Alaska to Idaho—to show you modern-day explorers how to manage your property efficiently and effectively.  The two GSA trail-blazers are conducting a series of training sessions this year in the great Northwest geared to help you succeed at property management. Yeah! Sure, you could say we’re stretching a revered, historical point here, but why not?  We figured that you’d find discovering GSAXcess® and exploring GSA Auctions( just as educational in your jobs as finding the famed “Northwest Passage” was for early explorers. So, call Bonnie and Joy today at 253-931-7934 or 253-931-7523 to find out about a “free” training opportunity near you. They’ll make sure that when it comes to property, you’re not caught up the Columbia River without a paddle. Yikes!

Personal Property Training Sessions

(Northwest/Arctic Region)

Location




Date/2004
Boise, ID




(Completed)
Idaho Falls/Pocatello, ID


(Completed) Anchorage, AK



(Completed)
Fairbanks, AK




(Completed)

Spokane, WA/Coeur d’ Alene, ID

May 18 

Medford, OR




Sept. 28

PROPERTY -- BY THE BOOK  . . . . . . . ( 

“Do we retain title to excess personal property furnished to a nonappropriated fund activity within our agency?”

Yes, title to excess personal property furnished to a nonappropriated fund activity remains with the Federal Government and you are accountable for establishing controls over the use of such property in accordance with Section 102-36.45 (d). When such property is no longer required by the nonappropriated fund activity, you must reuse or dispose of the property in accordance with this part.

                           

(41 CFR, Part 102-36.165)     
STORMY WEATHER CLEARING FOR STATES!

“You don’t need a weatherman to know 

which way the wind blows!”

· Bob Dylan

Well, for awhile the State Agencies for Surplus Property (SASP’s) probably would have been agreeing with Mr. Dylan’s assessment above when it came to having access to “donable” property (their meat & potatoes), because the wind wasn’t always blowing their way. But that was then, and this is now. That’s because the GSA Property Management Division, with the assistance of the National Association of State Agencies for Surplus Property, or NASASP, decided to prescribe an effective remedy to a system anomaly that was preventing the Federal Disposal System (FEDS) from distinguishing between “non-donable” and “donable” property. GSA decided, after consultation with the NASASP, to eliminate the “Eligible for Donation” field from the reporting screen on FEDS (now interfaced into GSA Xcess®). This change would allow the system to identify whether or not an item was “donable” based upon whether it was reported by federal agencies as “reimbursable” or “exchange/sale” property. As such, all items carrying either of these designations would be considered “nondonable,” all others “donable.” To the great relief of SASP’s across the country, the effective solution was implemented in mid-March of this year and the clouds began to clear. Accordingly, to our friends and associates throughout the donation community, we hope and trust that this systematic remedy is the silver lining in the clouds that will allow a surplus of sunshine into the future of their programs.

. . . AND SPEAKING OF EXCHANGE/SALE!

For those far-sighted and progressive agencies out there that are contemplating the virtues of GSA Auctions( under the parameters of the “exchange/sale” authority, here are some key facets to consider under Chapter 102 of the Federal Management Regulation (FMR): 

· Section 102-39.30 under the exchange sale authority states that agencies should not use the exchange/sale authority (if) . . . the exchange allowance or estimated sales proceeds for the property will be unreasonably low (or) if the transactions would violate any other applicable statute or regulation” 
· Section 102-39.50 of the FMR under the exchange sale authority requires that “the property exchanged or sold is similar to the property acquired.” 

· Section 102-39.70 of the FMR under the exchange sale authority outlines the accounting requirements—“You must account for sales proceeds in accordance with the general finance and accounting rules applicable to you. Except as otherwise directed by law, all proceeds from the sale of personal property under this part will be available during the fiscal year in which the property was sold and for one fiscal year thereafter for obligation for the purchase of replacement property. Any sales proceeds not applied to replacement purchases during this time must be deposited in the U.S. Treasury as ‘miscellaneous receipts.’” 
These are key requirements that must be applied when considering exchange/sale. In addition, agencies must avoid the use of proceeds from exchange/sale for such things as general expenses or overall program expenses that may occur, for instance, in such applications as a working capital fund. In any case, agencies can find out more about the exciting opportunities that await them in GSA sales, including the exchange/sale authority, by contacting their local GSA Area Property Officer or the GSA Regional Office.
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